
The 3-Pronged Profit 
Formula To Collecting and Closing the 

Best Leads on the Market 



Once Upon a Time… 

Let Me Begin With a Story… 



Molly and James  

“The Hapless Out of Town Homeowners”  

There Were Three Characters: 

Steve “ The Super Investor” & 



Molly and James Lived in Their Dream Home 

in California and Managed a Rental (their first 

home) in Illinois. It was becoming a… 



The Property Manager is AWOL 
He hasn’t returned any of their calls and 

repairs and maintenance problems are 

piling up along with the garbage in the 

front yard 

They’ve Had Several Non-Paying Tenants  
Their past tenants have had poor-payment histories, making this 

property an unsure income generator 

The Bills Are Stacking Up 
And they are having a hard time justifying the payments 

for a property that they don’t even live in anymore 

It’s Vacant 
They are constantly worried that it’s going to be vandalized. 

They are having a hard time selecting a good tenant. 

Renting It Has Been an Emotional Roller Coaster  



They Are Spending More Time… 
Worrying about this house and they are 

spending less time on their dream home 

There is No One There to Manage the Project 
The property manager is not answering his phone and they 

have no one else to turn to 

They Hired a Contractor from Craig’s List 
But have yet to see any work product started, let alone 

completed 

The House is in Need Of Lots of Repairs 
The state of the house is not inviting high end offers, rather it’s 

turning away lots of qualified, would-be buyers 

Selling it Even Worse… 



 



 



 



Who Sent It? 

 



Steve “The SuperInvestor” Used to be:  

• A one-trick pony with too few bullets in his 
marketing arsenal: 
• Craig’s List 

• Yellow Letter 

• Realtors/MLS/REO 

 

• He has no competitive advantage which 
means he has to have cash or great credit 
for conventional financing or access to 
hard/private money 

  



Then He Added a New Tool That Changed 
Everything! 3 Options to Help Homeowners 



A Turnkey, One-Stop Shop to 

Fixing and Selling Propertie for 

Top Dollar! 
 

Do You Want to Know What These 3 Options Were 

That Brought These Two Parties Together? 

Option One  
Fair, all-cash price offer, with a fast 

closing & no contingencies (CLEAN, 

QUICK, OVER) 

Option Two 
Opportunity to maximize property 

value through a partnership with a 

highly trained, competent, flush-

with-funds real estate investor 

Option Three 
Consultation and a loan for the 

property, regardless of credit score, 

that will allow the funds necessary 

to bring the property to tip top 

shape to either maximize rents or 

sale at top dollar.  



Let’s Say Molly and James Choose Option 
One:  
Steve First Pulls One of his Free Collateral DNA Reports to Assess 
the As-Is and ARV Value of Molly and James Illinois Property 



Steve Then Lays Out the Option Like This:  

• 3 Tiered Offer:  

 1. All Cash at 40% of current value 

 2. Some Cash, Seller Carry at 65% of Current Value 

 3. No Cash, Seller Carry at 80% of value at interest below 3% 

 

• He Delivers it in Standard Purchase and Sale Agreement with a 
properly worded addendum 



Let’s Say Molly and James Choose Option 
Two:  
Steve First Pulls One of his Free Collateral DNA Reports to Assess 
the As-Is and ARV Value of Molly and James Illinois Property 



Steve Then Lays Out the Option Like This:  

• Agree to a fair as-is price 25% below what an all cash offer 
would be 

• Contact Cogo Capital to arrange the loan to fix, renovate, and 
bring the property to full market value 

• Fix, stage, and list for sale with agent 

• Sell the Property 

• Pay Molly and James the predetermined purchase price, pay 
off the Cogo loan, and split remaining profits 50/50 

• Rinse and Repeat 



Let’s Say Molly and James Choose Option 
Three:  
Steve First Pulls One of his Free Collateral DNA Reports to Assess 
the As-Is and ARV Value of Molly and James Illinois Property 



Steve Then Lays Out the Option Like This:  

• Determine Seller’s Needs, wants, desires, and challenges 

• Establish address, access information, schedule a walk-through 

(telephone script) 

• Send to Seller repair estimate sheets 

• Have Seller Sign Project Manager Agreement (charge 25% overall costs, 

fees, labor) 

• Oversee rehab project on behalf of seller 

• If Seller does not have funds you can broker loan to Cogo (for 1 point) 

• Stage, List, Sell Property Get Testimonial (earn your $25%) 

• Rinse and Repeat 



With This One Piece of Mail… Molly and 

James Are Suddenly Empowered With 3 

Viable, Profitable Options When Before They 

Didn’t Have Any! 

1. If They Go With Option One: They Get Immediate Cash 

and All the Property Headaches Completely Eliminated 

2. If They Go with Option Two: They Get Immediate Cash, 

Steve’s Sweat Equity and Know How, and Half of the 

Remaining Upside 

3. If They Go With Option Three: They Get Guidance and 

a Private Money Loan to Fix Up the Property for Top 

Dollar and ALL of the Upside. 



Is Anyone Interested in Knowing What 
Molly and James Got in the Mail?  











An 8 page, full color, professionally designed and copy-written 

newsletter 

• Stock-Full of Real Case Studies 

• Before and After Photos of Real Rehabbed Properties  

• The 3-Options Broken Down into Easy-to-Understand 

Solutions 

The Out-of-State Owner Advocate is: 



They were chosen from a top secret list of out of state owners 

who are all over the United States. They either own their 

properties free and clear or owe less than 20% of the property’s 

value. 

And How Did Steve Know to Mail This Highly 

Converting Mail Piece to  Molly & James? 



The Lead Base Is Limitless and Extremely Qualified  



Would You Like Access to These Qualified 
Leads & Have the Ability to Offer These 

Profitable Solutions to Homeowners? 



Would You Like to Offer Out of State 
Homeowners Option One Complete With: 

• A Collateral DNA Report 

• The 3-tiered logic offer (the building blocks to structure each 
and a script to approach the homeowner) 

• The Standard Purchase and Sale Agreement with a Properly 
Worded Addendum (keeps you safe with all the right clauses) 

 

OR 



Would You Like to Offer Out of State 
Homeowners Option Two Complete With: 

• A Collateral DNA Report 

• The Sample Partnership Agreement 

• The Sample LLC Docs 

• The Standard Purchase and Sale Agreement with a Properly 
Worded Addendum (keeps you safe with all the right clauses) 

 

OR 



Would You Like to Offer Out of State 
Homeowners Option Three Complete With: 

• The DNA Collateral Report 

• Telephone Script 

• Repair Estimate Sheet 

• Project Management Agreement with your 25% Fee Included  

• The Ability to Broker the Rehab Loan to Cogo Capital for an 

Additional 1 Point 

 



Or Would You Be Interested in This ENTIRE 
Turn-Key System 
• Licensing Agreement to Use the 

Letter as Your Own (including all the 

case studies) (customized with your 

contact info) 

• Purchase And Sale Agreement 

• 3 Tiered Offer Formula 

• Offer-Writing Addendum 

• Partnership Agreement 

• Sample LLC Articles 

• Sales Script for Incoming Calls 

• Sales Script for Outbound Calls 

 

 

 

• Ability to Utilize Cogo Capital for All 

Acquisition and Rehab Funds 

• Repair Estimate Sheet 

• Project Management/Oversight 

Agreement 

• Access to Collateral DNA (4 Free) & 

and a Coupon Code for Deep 

Discounts Afterwards 

• Access to a LIVE, Invitation Only 

Training Call with Lee to Learn How 

to Pull the Best Lists for the Least 

Amount 

 

 



How much would you be willing 

to pay for:   
• Legal Fees for all the Contracts and 

Agreements? 

• Professional Copywriting and Design?  

• Time, hard work, and know how to 

actually do this yourself to get all 

the stories, case studies and before 

and after pictures to put in your 

own letter? 

What Would You Pay for a Turn-Key System 

Like This? 

$1,500 

$5,000 

$10,000 

$20,000 

$30,000 



BUT YOU WON’T 

BE PAYING THAT!  
 

What Would You Pay for a Turn-Key System 

Like This 

$1,500 

$5,000 

$10,000 

$20,000 

$30,000 


